Melissa’s
Monthly Memo

Know the Deal

This is my first column in what | hope to be a regular
series for the Chamber. | specialize in business and trans-
actional law, but plan to focus on the more general busi-
ness issues that | see people have trouble with all the
time. Business is about deal-making. Buy, sell, lease,
rent, insure...it doesn’t really matter what the exchange
of goods and services is, basic rules apply. Often people
are so caught up in the deal, they forget the seemingly
tedious details. They know what they think they agreed
to, but do they know the deal?

Are the terms in writing? If not, how do you know if
the contracting parties are really in agreement? Will you
remember the details a month from now? What about a
year from now? What if something happens to you and
someone else is trying to figure out what was agreed to?

The more complicated the transaction and the longer
an agreement’s duration, the more certain you must be
that the terms are understood. With respect to my
friends in the insurance industry, the written word is the
best insurance there is. (Of course, they already know
this, which is why their policies are so long and detailed.)

In some cases, you’ll enter into a deal with someone
and a pre-written contract already exists. Read it. Ask
questions. All too often people feel that once they have
negotiated the deal verbally, it’s done and the contract is
just a formality. And it might be, but only IF the contract
says what you think it says. Does it? Read it and find out.
Sometimes what is NOT in the contract is more important
than what is written down. Often the other party (usually
the one providing the form) will explain to you what the
contract means. Consider these things for a moment:
Does this person have your best interests in mind? Are
they as invested in this deal as you are? Have they read it
themselves? Do they understand what it says?

Read the contract may sound like basic advice rather
than high-powered legal wisdom. But from my Silicon Val-
ley practice during the dot.com era to my practice here in
Ventura County today, you would be surprised to learn
that failure to read and understand what the deal is has
cost my clients thousands and thousands of dollars.

Until next month.

Melissa Sayer is a partner with Nordman, Cormany, Hair
& Compton LLP in Oxnard. She lives on a ranch just out-
side Santa Paula, with her family and their avocados,
lemons, goats and chickens.

YOUR AD HERE!!
Support your Chamber of Commerce
while promoting your business.

For advertising rates and information,
Call 525-5561 or 689-2229

The Chairman’s Circle is an
Initiative of the Santa Paula
Chamber of Commerce that
utilizes the financial strength of
our leading businesses to create

strategies and actions designed to

improve the economic conditions
of all Santa Paulans.

The Mission of
The Chairman’s Circle
is to invigorate the Santa Paula
economy, sustain the Chamber of
Commerce and give recognition to
those companies and individuals
that have the vision to
support such an effort.

Members of the
elite Chairman'’s Circle
enjoy enhanced benefits
commensurate with their

Membership Investment. To

learn more about these

special benefits please
Call 805.525.5561 or
805.689.2229.




